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Lesson plan 

Price elasticity of demand (PED) 
Luke Perry 

The big picture This lesson is aimed at year 1/AS business students. It will form part of the unit 
on marketing and should follow lessons on demand. This should also play a big 
part of the application skills expected of students. A good understanding of 
elasticity can transform a response and maximise application marks. 

Learning 
objectives 

Students should be able to demonstrate an understanding of key theory (AO1). 

Students will be able to apply this theory to a number of business scenarios 
(AO2). 

Students should be able to judge whether a price rise is relevant based on the 
potential revenue outcomes (AO1, AO4). 

Starter activity  Show images of different types of flowers and their prices. Students should 
calculate the PED of each bunch of flowers. Teacher should bring their 
responses back to the theory of PED and reinforce their understanding. 

Lesson activities Read the case study on pp. 10–12 of the magazine. 

Brainstorm with students the criteria that make flowers elastic or inelastic.  

Students to come up with scenarios that might change the elasticity, e.g. if 
people are in a rush, or if they are the last bunch before Valentine’s Day etc. 
Reward the most creative scenarios that link to theory. 

List products that would be elastic or inelastic. 

Relate to revenue and how elasticity impacts its outcome. 

Plenary   Provide five multiple-choice questions on PED and get students to complete. 
They could use mini whiteboards to show their answers. 

Homework task  Set a series of questions for a different industry.  

Assessment 
opportunities  

AO1 theory assessment and AO2/AO4 could be integrated into a student 
response.  

Differentiation Questions can be set based on the ability of the group or individual. 
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